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Introduction to Supply Chain & Sales -
Go To Market Program

Welcome, future Supply Chain & Sales - Go To Market
Program expert! This program teaches you how to plan
and execute a successful strategy for bringing a new

product or service to the market. It covers topics such as:

Identifying and understanding your target market,
customer segments, and buyer personas.

Developing and testing your value proposition and
unique selling proposition

Crafting and delivering your marketing and sales
messages and channels

Aligning your supply chain and sales operations with
your go-to-market objectives and metrics

Evaluating and improving your go-to-market

performance and outcomes.
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Why Choose Chools?

Numbers That Speak for Themselves:

« 10,000+ Successful Alumni: Join a
network of impactful professionals.

« 95% Job Placement Rate: Secure
your future with Chools' proven
track record.

« 20+ Years of Excellence: Trust in a
legacy of education and industry
expertise.

« 200+ Industry Partnerships:
Leverage our connections for real-
world insights and opportunities.

What Sets Us Apart?

« Expert Instructors: Learn from industry veterans

with hands-on experience.

« Hybrid Learning Model: Balance online flexibility
with in-person engagement.

« Comprehensive Curriculum: Stay ahead with
courses designed to meet market demands.

« Community and Networking: Be part of an active
community of learners and professionals.

Who Can Apply?

Eligibility Criteria:

« You need to have some background or interest in supply
chain management, sales, or marketing and bachelor’s
degree in a relevant discipline..

« Good command of English.

« Both knowledge and performance-based questions.



Ideal Candidates:

Working professionals looking
to advance their careers in

Supply Chain & Sales - Go To
Market Program .

Program Overview

The Supply Chain & Sales - Go To Market
Program Emerging Technologies Program
provides an extensive education in Supply
Chain & Sales - Go To Market Program .
Our curriculum ensures a comprehensive
understanding through four progressive
stages, combining theoretical knowledge
with practical, hands-on experience.

Learning Mode:

« Hybrid Learning Model: Combines online learning with in-person
sessions for flexibility and interactive engagement.

« Interactive Sessions: Includes live webinars, workshops, and Q&A
forums with expert instructors and peers.

« Self-paced Learning: Access course materials anytime, allowing you
to learn at your own pace.
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Curriculum Highlights:

 Fundamental Knowledge: Core principles of Supply Chain & Sales - Go To Market
Program .

o Advanced Techniques: In-depth understanding of advanced tools.

« Real-World Applications: Practical projects and case studies to apply your learning.

« Capstone Project: A final project that integrates all your skills and knowledge,

showcasing your proficiency in Supply Chain & Sales - Go To Market Program

Professional Development:

« Continuous Learning: Stay updated with the latest trends and advancements in
Supply Chain & Sales - Go To Market Program .

« Networking Opportunities: Connect with industry experts, peers, and alumni to
advance your career.

« Ethical Considerations: Learn about data ethics, privacy, and compliance to maintain

the integrity of your practices.
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Program Objectives

<

« Explore Supply Chain & Sales - Go To Market Program frameworks

 Master technical skills in Supply Chain & Sales - Go To Market
Program .
o Implement advanced techniques and tools.

and best practices.

o Address real-world challenges in Supply Chain & Sales - Go To Market
Program .

« Understand ethical considerations in data governance.

« Foster continuous learning.

« Encourage teamwork and collaboration.

« Prepare for advanced roles in Supply Chain & Sales - Go To Market

Program .




Expected Outcome

o Proficiency in Supply Chain & Sales - Go To Market Program tools and techniques.
Practical experience through hands-on projects.

Strong analytical and problem-solving skills.

Application of ethical practices.

Innovation in Supply Chain & Sales - Go To Market Program solutions.

Skills Learned

« Market Research and Segmentation: Identifying cost drivers and opportunities for
cost savings within the supply chain.

o Value Proposition Design: Articulate the unique benefits and features of your
product or service.

o Channel Selection: Choose the right sales and distribution channels.

« Sales Strategy Development: Develop a comprehensive sales strategy.

o Customer Relationship Management (CRM): Build and maintain strong customer
relationships.

« Supply Chain Optimization: Streamline supply chain processes to improve efficiency.

o Cross-Functional Collaboration: Enhance communication and teamwork across
departments.

« Performance Measurement and Analytics: Develop and track key performance
indicators (KPIs).
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Job Positions and Opportunities
« Supply Chain ManagerSales Manager

Logistics Coordinator

Procurement Specialist, Operations

Manager

Supply Chain Analyst

Customer Service Manager

Product Manager,Inventory Manager

Global Trade Compliance Officer.

Key Industry Verticals

InduStry Demand E-commerce and Retail, Manufacturing
« High demand across various sectors and Automotive, Healthcare and
« Competitive salaries Pharmaceuticals, Technology and
« Strong growth potential Electronics, Logistics, SOil and Gas,
Agriculture and Agribusiness, Fashion
and Apparel.

@ info@ramagqchools.com @ +966536834733 ramaqchools.com




- 7. Supply Chain &
157/ Sales-Go To
- Market Program

Program QOutline

Stage 1: Fundamentals of Supply Chain & Sales - Go To Market
Program

Stage 1: Fundamentals of Supply Chain & Sales - Go To Market Program
1. Market Research and Analysis
o Understand market dynamics, customer needs, and competitive landscape.
2. Value Proposition and Product Positioning
o Define and communicate the unique value of the product or service.
3.Sales and Distribution Channel Strategy
o Identify and optimize the best channels to reach customers
4. Demand Planning and Forecasting

o Accurately predict customer demand to align supply chain activities.
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Stage 2: Advanced Supply Chain & Sales - Go To Market
ProgramTechniques
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1. Strategic Market Analysis

o Conduct deep market analysis to understand trends and customer needs.
2.Innovative Product Launch Strategies

o Develop and implement innovative go-to-market strategies.
3.Integrated Supply Chain Planning

o Integrate supply chain planning with sales and marketing strategies.
4. Advanced Demand Forecasting

o Predict future demand with high accuracy.

@ info@ramagqchools.com @ +966536834733 ramaqchools.com




Supply Chain & Sales -, fﬁﬁq:.;Mar’Kg% "' - "
ol

Program UL

Stage 3: Practical Applications

1. Supply Chain & Sales - Go To Market
Program Project Development
o Developing and implementing Supply
Chain & Sales - Go To Market Program
projects.
2. Al Applications in Supply Chain & Sales - Go
To Market Program
o Enhancing Supply Chain & Sales - Go To
Market Program solutions with Al.
3.Data Analysis and Visualization
o Analyzing Supply Chain & Sales - Go To
Market Program data and visualizing
results.
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Stage 4: Capstone Project

1. Integration of Learned Skills
o Apply tools and techniques to real-world
Supply Chain & Sales - Go To Market
Program.
2. Advanced Supply Chain & Sales - Go To
Market Program Systems
o Developing complex Supply Chain &
Sales - Go To Market Program systems.
3.Cloud Data Management
o Utilizing cloud platforms for scalable
Supply Chain & Sales - Go To Market
Program solutions.
4. Al for Supply Chain & Sales - Go To Market
Program
o Implementing Al solutions in Supply
Chain & Sales - Go To Market Program .
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Elective Modules

1. Data Ethics and Privacy
o Ethical considerations, privacy laws,
compliance strategies.
2. Predictive Analytics with Data
Management
o Building and validating predictive
models.
3.Supply Chain & Sales - Go To Market
Program Project Management
o Leading Supply Chain & Sales - Go To
Market Program projects, ensuring
successful delivery.
4. Supply Chain & Sales - Go To Market
Program for Smart Cities
o Developing Supply Chain & Sales - Go
To Market Program solutions for

smart city applications.
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Enrollment Now Open

Take the first step towards becoming a Supply
Chain & Sales - Go To Market
ProgramEmerging Business Programexpert.
Enroll in our Advanced Supply Chain & Sales
- Go To Market ProgramEmerging Business

ProgramProgram and enhance your career
with Chools.
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